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1 &I

S BITEERIBEIZ, newsvendor games, the competitive newsboy problem, the competitive inventory
problem 72 & &M, V'~ ABRBLIUEETEROFEY) OBAICHFEIN TS (e.g. [12),(16),(18)).
TNODORFRETIE, BEMESMOL & CO/NREREMOMBEL LTHRPATREY, BEOEREREITIS
ENTW2V. B, PNEEEOKRIIBEEDCITENKTL, BMEOITHI/IFEE ORBEIZIKETS.
Fhwx, PIREELIT TR, BELEEREE L LTRAE-ETFTALEBETILNERHR EEZSD.
X (7] TiE, 2 ADNREEL n AOBEFIZX LT, T RTCOBENERFIZHVMEERE L OEBED
b & CORESHERERMBEE2E .

AR TIE, MESWMAIZIA2 IS I VNT 1 DEO/NEEELZ PN RICHBERE LS REL LM
BRAIZOWTERT S, ZoOMBEEEEHET NVE LTERLLL, NEEERLIUBEEFIZNT B Nash 4
REMHT 5.

2 EFIL

2 AD/NR¥EFE (Retailer j, j =1,2) VT, n ADREZE (Customer 4, i =1,2,...,n) I LTH B
FEIRET S 1 MRS HEEMIBE L E X 5. Retailer j IZVMEEE0NSHREL, V—FFALALO0T
BAREERA c; (CLVEMKES 2; B(LE T5 & Lif 3. IHEEEORFEEZIMEOA LTS, BEKOE
L~ L THERESH 5B ITITREALH Y by OTFERERAEZA, RELTWAHEEITIIEA
SV p; DERVINBEBRAEH 5. Retailer j O BHNT, B, EEMSE, F2ICX250NniE%, K
REERZANTBHFRRAC] #B/MNTDLIRRER 2, 2 HEOBATRETHZ L THS.

BREIERITRHEZRE T, B X0\ ERDD. BEITHICB S D ThHiE, Customer i iE Retailer
JIZXTDIMMIE e;; Z#E MU 72 ETREZI 1 — A — max{ i1, A2} T TIT/NREEOL L ~BEIL, ik
r; T1HAOMLZMATS. £ T, Customer i 75 Retailer j £ TOREREIE \,;, /BRSO ERE
IEATHY, Customer i iZBEBFICHBEER KD d, OBBRAZAD. b LEICBN/FEET
AR THIL, BREBALTEE~RS. HHIZEN 57~ Retailer j IZTHGLEZMAT D LN T
ERTHE, R g THLI—FHONIREEIIEALRS, ME1-— g, THELDHTHE~RKD. 20D
D/NFEREFICTEATRETHNIE, BMREZBAKBAEICRES. MATERVERICIE, Customer i 13HL
WERA s 2D, BEOAHE I FEELBIUVREEZICEENCHALA TS, EEED LR
MIZRETHD & T5. MEOENZ, BEROME, BE), BATER LI LIZHTIREERE, /b
FXREIZHTOMELZZEL-HFRRA CL 2R/ T DL D RBINIBN BN FEEREDES §; 2R
ITHEEZITIhEIPEZRD THEORATRET DI L THD.

3 /MREREBLEEFOBMERY

4, Retailer j (j = 1,2) iZ k; AOREEDRTDIZAEAN» D LRETS. BEX IEMTHY, IBHEE
En X0BORERET D LHFRANEMT 5720, Retailer j iI3RER 2, # [0,n) ICHIRT S Z &
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NTED. ML, ZETNEEBEROLICHFILTEZS
Case(1) k1 < z1<mky <2, <n
Case(2) 0 < zp < ko, k1 + (k2 —22)g2 < 21 <1
Case(3)0< 2y <kiko+ (ks —z1)q1 <22 < n
Case(4) 0 < 29 < k2, k1 < 21 < ky + (k2 — 22)q
Ca,se(5) 0<zi<kihkoa <20 <hkpy+ (k1 — 21)(11
Case(6) 021 <k1,0< 29 < ko

3.1 /INEXEFOMHLEFABAMONEY

4, Case(4) IZDOWTEZXD. ORI TIE, Retailer 212 o7z by AORRED DB, 20 ABSEZT
BEEWZ &, my A2 Retailer 20 HFESY SN 5 Z L1Z XL Y Retailer 1 TR/ &41, (ko — 22)g0 — Mo
ABIESNT, (h2-22)(1—g2) ABRBELDTRD. £ZTmy D&V 3 BfEid 2y — K, ..., (k2 —22)g0
T#®%. Retailer 1iZfd ok by ADBED IS, 21 —mg ABEZTHBELWE SN, by — 20+ ma A
D= ENR, by —z1+ma AD DB, (k1 —21+ma)(1— 1) ANZBHELDTEDY, (ky—2 + ma)qr
AtX Retailer 2 ~[[2>9 BB/EEWBZENDZ L3R, Z0& &, NREZEORBEEIT

C} =c1z1 —riz1 + pi{ks — 21 + ma + (k3 — 22)g2}
C2 = cyzy — 1oz +pa{ks — 22 + (k1 — 21 + m2)@1 }

LS. mp DEBEBMEOHRERINCL VRET 2, ZAOLAKRMTHILREL TS, HE
WL OBET DI LIITER. ZZTEBTIE, my DIEICE D by — 21 + (k2 — 22)g2 + 1 DS
RABEN TR L LSEIBZ LRELT, RAMKOYMBEICLVEGT I LTS, Z0
& &, NFEEFOHBR ARSI

C}=(c1— B —ri)zy + B{k1 + 3(k2 — 22)q2}
C? = (c2 — (1+ B&)py — r2) 20 + B2{k2(2 + q1g2) + (k1 — 21)q1}

L72%. o> Case THRHFIC, BRUDBFNFNERRTRIZGIREL THHMELHETI L, UTF
DERMBELNS :
Case (1) Cl=(ci+hi)z — (r1 + h)ks
Case (2) C,% = (C1 + h1)21 - (7‘1 + h1)(k11 + (kz - ZQ)QQ)
C? = (cg — p2 — r2)z2 + pok2

Case (6) C; =(c1— (14 L8)p; — r1)zr +p1{k1(1 + BL) + (kp — 22)g2(1 — 25}
4B 14g2)gq2(ka—z2){(k2—~z2)g2+1
2{(ky—z1)q1+(k2—22)q2+1

Case(3),(5) IZEH TN Case(2),(4) KBV T/ REEDREI X558 LB E 25, £7, Case(1),(6)
DC2IECL LRALHEL RS,

3.2 BEOMGLRAMBONH

wIiZ, MEOBMBEKIZOVWTE XS, AR T, BEOITEI/ F— N4 BVEEL, HF—T
DEEE OB ABRBIIRO L STk 5 .
(1) Customer i %% Retailer j # RFZHM L THATE 258
CZ = 2di)\;’j + 1+ ey
(2) Customer i (38 #) Retailer j/ (229 A3, £ Z TIIATE P, #F5D Retailer j(# j') I
Ko Tl IN3BE
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Ci=d;(hi1+ X2 +A) + 75 + e
(3) Customer 7 |35 %] Retailer j' (2425 A3, £ Z CTIXATE$, 5D Retailer j(# j') TH
ATERVWILEH>THEOLDHDIBE
C:: = 2d,’/\,’j +ei; + 8
(4) A L72WRE
CZ = 8§

4, Case(2) IZ oW THREDOMGRRABAKEELS.

(I) Customer i »% Retailer 1 25B8IR L7~ & 33%. Z D&%, Customer i I3 Retailer 1 12X > THRELZH
Te&hd. w2z, HERRAIX

Ci=2d; i1+ 71+ e
L3,
(II) Customer ¢ 75 Retailer 2 #®R L 7= & 5. Z D& &, Retailer 2 iZMN o7 kg AORED D b,
o AREZ TBERB S1, (kb — 22)(1 — g2) AHEDBEATHE B, (ks — 22)gp ANEESIC &
Y Retailer 1 Tl ENDZ LIl d. BMEOHBERIICHT 25N RMTH D72, Customer i A3
EFHLODRGIETENIO0»Dnb. £ T, FHTIE, BEORFIFIFARIHENL LWL RET
HTEIZED, MIHER LD LIZTS. #oT, H/FRRAIT

Ci= B{2didi2 + 72 + €2} + SE’—%’:—zﬁg{di(/\n + A2+ A)+71+ea}

+{2=22)(1=92) 194, 55 + €42 + 8}

23,

(IIT) SR EITHICB L 2h ot b &,
Ci=s;

Th5.

MOBAIZONT Y, FREMSEZ SRR LOMWEEOBFNFEIZ SOV TIXERRICHEND LVWER TR -
HEREL, MFFELIEMAAKSE LTHWS.

4 TEETETDOHER

EF, IREEICHT S EEEI LT, MEOTHOM (47, ..., 10) LERD 21, 2 K LTKRD
2 SOFRERE MW T/IHEEDBIRR (21, 23) FRD .

CH23, 25,98, ..., un) < CHz1, 23,05, -, )
C3(21,25,ut,...,un) < C2(2, 22,48, .. ., u0)
BTG Tk =7 6 DOERIKD 5 B, Case(1),(2) IzBWNWT %‘;115 >0, Case(3)-(6) L& WT 525 < 0 278
5B, Efz, Case(1),(3) IKBNT 5% >0, ZOHD Case lcBWTiE 5% < 0 1 BbIS. “hb
KLY, ROKESBLND.

S 1. 51 6N REOTRBIROM (7, ..., yn) (ST 5/ FERE O THUIE 2 (27, 23) = (ky, k) T
5.

THRE/NRREBIIBES ENTEEDE DI NICERRZ L, PIDICEL > TL ZMEFOKIETIELEZR
ETNIEIWNWI EE2RLTWS, '
WIZ, BMEIHT S VWEBETLIT25. /INREEOVMEBREN (21, 25) = (k1,k2) EREESNFDOT,
k1 <z <nky<zo <k +10#MBIZBITIMEOHSFHRRAME LBV TEHALNL,
4, Customer i AN DD n -1 AD I35, ky —1 AD Retailer 1 %, ko ADS Retailer 2 258IR L 7~
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&35, Zor X, Customer i DEIFSFRE FHBEIT

2d; A + 11+ e, vi=1

i = ] Bt {2didia + o+ e} + (o220 [ (Aiy + Aiz + A) + 71 + ear}
c + =2t D0=03) (9.3 + €4y + 81}, vi=2
8, vi = 0

L%, MBE1OERERAL, ThODERET S 212X v, Customer i i Y = 2 ZREE P
BHOERETDHZLNTES. FMEICBNTINEITRI &, RABRDBEFLOEHEANBLNS.

5 mikIc

AT, B—OWRERTT S 2 >O/NHRE & MR ERSEOEE S 2 EERIC BT 3 T
KB A EEMETFARRELE. FRRICBOTREL D 5 ARRAFBICHEND LS, o2 NS
BThDI0, IREEICKT S EERT CERRRERBLNE. bHAAL TN DEENEML T2
L, IOE REMRREBE D LI TE R RS,

BE #k
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