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1 XLHIC

FOWIERRIEL V5 L EABESHOL & TONERERORMEL L THRPA TV S L00%<, B
EOBRBREZSEN TR [6, 10]. @Y, /I FEREORIIIEEOTEICKE L, REDITBIL/IFE
REOWBICIKET . Thwx, MREEFT TR, BELREREE L LTRALEF A LRET
BRERHDLEZD. MO TIE, 2 AD/NEEE L n AOREEICH LT, AEEEORHBKSH
BchZ b, RESHAICED S MH A1 DB O/INEEEZ N % ICHEERE LD KEE b
BAMERRBEIC OV TEE L. ARTI, RARKE —BLL, SMBEMOEH TR 2MELY
HEF N E LCERIEL, AREER L UREICHT 5 Nash PHAZMHT 5.

2 RELRES

R—# & ZRFET S 2 DD/ 5EEH (Retailer j, j = 1,2) & n ADOREZ (Customer i, i = 1,2,...,n)
L OBBNERES ZE L7 1 S S NEERMBEICHT AIREBHIZOVWTE LS. BERPEORENT
BMRATEAE T, BIERWVWHZEDS. b LEETHCBOTHAUL, BERENENRMOR
IMTHFEL, Bnd 1 BT OBAT 320000/ FBEEE TERT 5. BEID TN/
FR¥E Tdb 5 Retailer j ICHSOEREIHIIE, FZTHALTLLOMNBE~RES. b LBABIERDN
DREBCHATEZENTERITNIZ, R g THLI—FHONPREEEITEHL THALRSR, BOVO
ME1-_q THELHTED. 2FARBNNREFCHEOEE,SHNIL, EZTHALTHED
PrBIZES D, GUNRECHITBATAZ LR HELDTRES. WTFNOBESITLEMLEMATE
e X213, BEITRARBALES. BEOBMNIE, BRHOMKE, B8, MATE oz Lizwd
BHiB%, NFEEZICHT LEAEE L ER LI HFRER C 2 B/NCT 2 L5 REINCHN S /N R¥EE
FWETHEZEZITHENZED THEORATRETSH I L THS.

—7, HHEHEMTH 5 Retailer j IIHEORITEEEZIT, BEROEBKEL 2z; B £ T5l & EiF
5. NFREFIITMELBORTREM 0,1 KBV THGAH IRV L CEBmEICHLZERREL, X
BE/BIILTD. PEROEEL~NIH L TEERHIBSICIEERERAZAY, TRELTWDE
BRIXATNBLRERAZAY. BEOSHEI IREERS IUBMEFIIIFMIMON TN D, FBED
HEFREMIIRETHD &5, Retailer j O BAYE, BiE, EERE, BHTRICXDAUINEALK, IRE
ICE DN ERICANTZHFRER Cl 2B/NIT 5 &) RRBEROEBKELHEORATRET D
ZETHD.

AFEFNLTIE, UTFTOEEZAVWS

n 1 BEOREK
A PREEMOERE
Aij @ Customer ¢ & Retailer j & o>fE > R
cjlz] : Retailer j iZ1T 2 z BEOBEKORERA
r; : Retailer j iZ X % @k DRRFEAMR

hifx] : HBIRD z BEOMESOEBRICK L THRYE 5N 3 Retailer j TOEBEFRERA
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pilr] : MAIRD r EOMETRICK L T#YE 515 Retailer j TOGHYINBERA

eij : Customer i 2% Retailer j (25 LT % - TV A8E4FI2 383 A
d; :  Customer i 2B BIRFZA > B(TER Y7~ OBBIR B
8; : Customer i PR ZWATERVERIZASBELRA

Retailer j D& 0 5 2B IX Retailer j DREHRDOHETERE/KAE 2z; TH Y, Customeri DE Y 5 HH
#%i% Customer i DITBHIRE

0, HMETMALRY
yi=1Q 1, #FHDOBRIEIZ Retailer 1 i8R
2, FHOBAIEIZ Retailer 2 23BN

ThHo. MERRIIBEHNTHY, IBEEFIR IVELORTRBET S LEFSRAXEMNT S0,
Retailer j 1338E &k z; % [0,n] ITHIRTHZ LN T 3.
ZOEFNTIEMATTRERH (0,1] NIC 2 BB O/ REE~OHE (ChEFREY L L) T o
RWEICK L TAETHDBEDHERD. T72bb, MEOHERAE 0,1 — A — max{Ai, Ai}] IZHIFR
T 5. RARK cjlz),hj[z].p;[z] Tk z OHWMBIK TH B LT 3.

3 NMEREFEOBWEABRONE

=Y, DNEEEOMSRRABKORUNLIED S, 4, Retailer j (7 = 1,2) 121 k; ADOREEHIH
Zmh s LIRETS. I T, ki,katd k1 >0,k > 0,k1 +ke <nZW3THETHD. fifIF L, EXT
N EGR [0,n] x [0,n] RO S ICHBILTELS :

Case(l) by 21 <nky <2z <n
Case(2) 0 < zp < kg, k1 + (kg — z2)g2 < z1 < n
Case(3) 0 < zy <knk2+ (b1 —z1) 1 <22 <n
Case(4) 0 < 25 < ko, ky < 23 < kg + (k2 — 22)q2
Case(5) 0 < z; < k1, k2 < 29 < k2 + (k1 — z1)q1
Case(6) 0 < 23 < k1,0< 23 < kg
Z 2T, Case(4) IZBITH/IEREDORABKORMHIZONTOARATS. ZORRTIE, FHIHIC
Retailer 2 ~MM o7z ky ADRED I D, 20 ABEZZTHBELEMIEND. W-Enhorky—20 A
DREEDI L, (ka—22)(1 —q2) ABRDHELDTEY, (ka2 — 22)g2 ADS Retailer 1 ~OBEERY B, *
DHFT my A2 Retailer | TRELMIT LB TESD. £IT, moidz —kiy..., (k2 — 22)g2 DIE%E
& %. —FH D Retailer 1 IZIIFMDIT ky ADBEENRHEH S 2%, Retailer 2 M OBERES SN-REE L OR)E
R DOMRFFIZ & Y £ D—#573 Retailer 1 TREZ M- SNARWVWI L2355, Retailer 1 55 FRYShi-
RZEIIPER ¢, T Retailer 2 ~®7>5 23, Retailer 2 TIZ T TIZHEINORBIZR > TWVWB-, BES
Wl LixTERW,
NREFEEORABKORHBIZIBN T, ERMEOBIFIEFIZLY mo OENBR-TL B, 2 THHH
T, mo DMEIZE D kg — 21 + (k2 — 22)g2 + 1 EOFBREVBEFNENERRICENS LB Z D LEEL
T, RABRBROWMMHEIC L VRETZZ L L35, 2oL X, IBEEOMSRABET

(ka—22)qa
Cl=ciln]-riz+ a Z pi[k1 — z1 + m2 + (k2 — 22)q2]

ma=2z3 -k1
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(k2—22)q2
C? = cofzg] — ro2za + > —Z—k Dalke — z2 + (k1 — z1 +m2)q1]
Li2%. EIT, a=ki—z1+ (b —2)g2+1THB. #10 Case TH Case(4) D & H 12 29 DR
DBRETZHRBITIL, BREBEFNEFNERERE TR D LEELTHIRELHET S L, UFOREMN
£oh5

R Bi%k CI
Case (1) C,% = 01[21] + hi[z; — kil —rk
Case (2) | CF = ci[z1] + ha[z1 — k1 — (k2 — 22)q2] — r1(k1 + (k2 — 22)q2)
C? = calzo] + palka — 22] — 222
(k2—22)q2
Case (4) | C! =ci[z1] — 121 + > Z pilky — z1 +ma + (k2 — 22)g2]

ma=z1—k1
(k2—z2)q2

1
C? = cylz9] — 1oz + o Z p2lk2 — 22 + (k1 — 21 + ma)qq]

Mmg=—2y —~—k1
(k2—22)q2

Case (6) | C! = c1]z1] — 121 + 3 Z plkr — z1 +mg + (k2 — 22)g2)

ma=0
(k1—z1)q1

+B z p1lk1 — z1 + (k2 — 22 + my)go)

m3=1

BIT, B=(ki—21)q1 + (k2 — 22)aa + 1 THB. Case(3),(5) iz EHTh Case(2),(4) ICI T/ 73k
EORBEZHB LB L 2B, F£72, Case(1),(6) » C2 12 CL LRALHLAS.

4 BEOEMEBOAH

KiZ, MEOHFRRABBICIOVTERS. FMOEEL Y, BEOITE/ ¥ — 1249 FEL,
HERG— Y TORMBORBRABEIIROL S I2R B
(1) Customer i 2% Retailer j Z B ANCH L THATE 2548
C: =2d;Mij +1j + ey
(2) Customer i {3184 Retailer j/ IC4>5 2%, £ Z TIIMATE T, BES SN7ofhF O Retailer j(# j7)
CEoTHRIEINhDBE
Ci=di(Mi1 + iz + ) + ri + €5
(3) Customer i {X5 %] Retailer j IZ[A12>5 2%, £ Z CIBATEY, HEXLDH3ZHLE
C; = 2d;Mij + ey + 85
(4) Customer ¢ IX8 %) Retailer j/ IZM2>5 2%, £ Z TIIMATE P, 15D Retailer j(# ') TH
MATERNWILZH->THEXHLHIHEL
Ci=di(An+ iz + ) +eij +3;
(5) MALRWHEES
Ci=s;
4, Case(2) I OWTREEOHIRFR R ABK s M+ 3.
(I) Customer i 23 y; =1 # B 5 & %, Customer i I% Retailer 1 IC L > TEBEZ®E-SN3. D2ic, B
R A
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Ci=2d;Mi1 +1j +en
&5,
(II) Customer i 23 y; = 2 28BS & &, FHIZ Retailer 2 ~AH D kg AOBEED D B, 20 ABE I THEE
EWI-ENDD, BY ORMBFIIBELWH-INR. (ka—22)(1—g2) ANIZETDEERTHE LY, (ka—22)q2
AIXEEDIC XY Retailer 1 THiZEIhdZ i3, MEOHRBRELICET 2HIEFA, Customer i A3
ELLIZEENIONERETSD. £I T, AR TIE, BMEOBFRIIFEARICHENS LW E{RE L THIRE
BELDZLIZTS. Zo&E, MHRRAIR

Ci= '2—2-{2di)\i2 + 72 + €2} + (ﬁ—_k—;zﬂ

2
kg — 1-—
+ (k2 — 22)(1 — ¢2) {2d;Mi2 + €i2 + 8:}

{di(/\\il + Aiz2 + A) +7r + eil}

ks
L%,
(III) Customer i 3 y; = 0 &/ L &,
C:: = 84
ThD.

BOBAITONT b, R = HHERS L UEE OB OV TR S LR TR
DERELTHFEALHATIE, UTOERBELNRD

KRB BERE B% C:i
Case (1) | yi=1 | 2didi1 + 71 + €1

) -
Case (2) | i =2 %"{2111')\1'2 + 72+ e} + Lz__EiZ)_‘ZZ{di(,\“ +Xi2+A)+71 +en}
2

ko — 1-—
+( 2 Z:,;c)( 42) {2d;Mi2 + €2 + 85}
2
1 (k2 —22)aa zZ1 —m
Case (4) | y: = 1 p Z (=2 " 2{2d: i1 + 71 + e}

mag=2) -k1

+ (kl — 21 + M2)ql

{d:(A1i + Aiza + A) + €2 + s;}
1
+(k1 -1+ mg)(l

— @) {2d;\iy + €1 + 8}
k1

(kz—zz)QQ
Yi=2| — Z [2{2(11'/\1'2 +ry+ein}+ E{d"(’\“ thiz+A) e}
o mae=z;~k; k2 i
k — —
(ks zz;c)lh 2 (di(Nir + Nig + ) + eqr + 8i}
2
(k2 — 22)(1
+
ko

— Q2) {2di>\.'2 + €2 + s,-}]

1 (k2—22)q2 21 — Mg
Case (6) |yi=1|2 > [= {2didir + 11 + e}
ﬂ mg=0 kl

ky —
+( 1 — 21 +m2)q

{d,’()\,’l 4+ Aig + A) + €2 + 8,'}
1
+(k1 - 21 + mz)(l —_

ky
1 (k1—z1)q1 2
hd 2L rod; ) ;
+B Z [kl{d/\,1+T1+61}

my=1
ki — 1-
+( ! zlk)( ql) {2diA1'1 + ey + s,-}
1
+—7£i{di(Ai1 + Ao + /\) +ro + eig}

1
+(kx - 21)q1 —
k1

ql) {2di/\i1 +e;1 + 8,'}]

™ {di(Xi1 + Aiz + A) + €i2 + 8:}]
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yi =02 5IE, ¥ RTORRIZBNTCi =5, THD. £z, Case (2) Dy; =11 Case (1) Dy=1¢&
Rl—T&%%. Case(3),(5) IXTFNEH Case(2),(4) ICBWT/NREEDOEREZBRLIZLOTHY, y; =1
tyi=2BANBbolLohBeins.. £z, Case(1),(6) Dy =2XBIFTAC iy, =1 LRLE
L5,

5 &R
ZOETFMIRITHHEIE, TTORIY 5 ZEEER (21, 22,Y1,. - Yn) KR LT

CHzthz3,yt,.-,un) < CHa,23,9%,...,90)
2 2
C«r(z;’zs?y;a"')y;) < C,.(z{,zz,yf,...,y:,)
<

C:;(z;7z;ay;r-”ay:a--'yy;) Cz(Z;,ZS,y;,---,yi,---,y:;) (2 = 1"'-7n)

EWT TR (28, 25,08, -, yn) ERDBZ LITHB.

NREEIINT DI FEBRITICBOTCRABKOHMME L W ROBERBB LN S, AEiTR~_6->
DEED 5B, Case(1),(2) 12BN\ T %%ll > 0, Case(1),(3) 2BV T %(z—jf >0 THBEOT, EfEAIT
Case(1),(2),(3) PHITIIFFE L2\ . Lo T, FHMITIE Case(4),(5),6) KIBET B LN TES. &
BIT, BRABIKARICE L CHAIT 5 & X12i3, Case(3)-(6) ILHBWT 522 < 0, Case(2),(4)-(6) Icds\>
T < 0BBONBEY, 5XLNEBEEDTHEEOM (57, . .., y5) 1A B/NFEEE O THARRE L
(21,23) = (k1,k2) &72%. ZHUIB/NFTREZIIFED SNIZREENE I MICBFRZRL, FIDIZHEIoT
K OBEOEIEITEHRERETNITIVWIEEZRLTVS.

—7%, BEIIIT 2 FERITICBWTIXE X bl 21, 22 120 L T Customer i U DD n — 1 AD
96, ki —1 A# Retailer 1 %, ky A2% Retailer 2 38R L7= & LT, Customer i 2% ¥ DERRE 285D
BEVH)LEEK C: EoHBdThiT L.

TNHLOERICEY, KOTATY LA ND.

Ty XL
Step 0. H Al (k1,k2) 252 5.
Step 1. B2 o7 (ky, k) I L T/MRBEZTORAMEK CI LV (21,23) 2R 5.
Step 2. 21 =2},20 = 25 ERALCBEORMBEKC: DEZ KBTS Z 12X Y, Customer i D
BRBE v, X ETS.
Step 3. yi=j ZRBATTMEOREEK, = # {ilys =5}, i=1L2%#HHL, k; =K 25 TFLE.
ETRINIEZE Z K IZEH L, Step1 ~E5.

6 ®J|ikIC

AR TIL, B—ORMSLRET D 2 20/ RES L BEERSVLVERE LS UBRERICR T 31THR
BIZBT 2EEUET N EZRB L. —BROBKICHTEEFTACH LTEESEZRDEDOT LAY
A5 2. MEOBEDEINDIHESE q,q 2 HIT 0T T TR ABRKOMICEHRZ I REHIT
DN LIBEEDOHICHIETHLOIREBIEEZ L D5 THAH. £, FRUICBVWTEZY 5 28ENHE
BRIZHEND LS, 2R MEESREBE THIBAICH/IRES N L THELERIEBLNS.
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